
DISCOVER THE OBJECTIVES OF 
EACH CANDIDATE



Alexandre Allegue
Director - Business Development, Investments
ACWA POWER

"MESIA has successfully built a solid credibility as a promoter of Solar power in the Middle East / North Africa. It is essential that this organization remain
as a trusted and forward looking exchanging platform to continue its mission.
In my opinion, we shall foster this positioning with:

• continuous and qualitative engagement of key stakeholders (public and private sector), increased exposure to 
• the latest market trends and 
• technology developments. 

1 - The first point shall continue to be driven with delegation visits, seminars & workshops, reports, and make sure that the best proven practices 
(policies, RFPs, etc.) are shared to accelerate the growth of the industry. 

2 - The second needs to be addressed with Regulators, Offtakers, Utilities and Developers to make sure we understand the current market challenges 
and future plans.

3 - The third shall keep us engaged with all technology providers, EPC and developers to remain updated of the latest development for Solar and 
Storage. 

Last but not least, we want to make sure that the outcome is translated in a tangible value and intelligence for our stakeholders (partners and members)."

VICE PRESIDENT

https://www.linkedin.com/in/allegue/


Karel Dewinter
General Manager
ALSA SOLAR SYSTEMS

"As one of the early founding members, I have been working on Mesia since its inception. 
Mesia is close to my heart and I want to provide continuity, guidance and history to the new team.

Some accomplishments:
Pushing for a more international reach of Mesia (Shanghai SNEC, Alliance for Rural Electrification, Global Solar Alliance, trademissions, …)
Address key issues that affect us all (VAT regulation for Solar, O&M: Dust & Robotics, Dubai Municipality rooftop issues, …)
Forray into Sharjah and Abu Dhabi to try to open these local markets
Regular speaker at Mesia events

I am also convinced as General Manager of Alsa Solar Systems that we should drive more concrete customer oriented activities.
This means giving back to the members though events that bring customers and reduce the acquisition cost of clients as this is a common cost amongst
our members.

Concrete this will means for my plan next year:
Map the UAE solar market and promote the use of solar in ADDC/FEWA
Commissioning a Solar market study reporting on size of Commercial & Industrial market in the GCC
Organize solar Trade missions to Iraq or Bahrain, Oman and KSA.
Bring us in closer cooperation with the Chinese Solar Manufacturing Industry through joint events"

VICE PRESIDENT

https://www.linkedin.com/in/karel-de-winter-231818/?originalSubdomain=ae


GENERAL SECRETARY

Martine Kubler Mamlouk
High Level Advisor - Prospective and Stakeholders Management
ENGIE

"My first objective would be to keep on the efforts engaged and ensure the sustained quality of MESIA’s publications, participation in events
and advocacy role.

For priorities, continuing to give emphasis to storage solutions, including green hydrogen, is fundamental. However, putting the promotion of 
low carbon emissions, decentralized energy, system integration, end users, and access to energy more in the center of our activities is
likewise increasingly key.

Keeping members abreast of the industry latest innovations is essential, therefore it is also important to support regular issue of short and 
balanced technological briefs. 
I would use the knowledge I acquired over the years of the region in clean energies, as well as the ability to grasp both public and private
sectors concerns, to foster our dialogue with high level Authorities, including on policy and regulatory issues. 

Finally, I would support greater interaction with IRENA and other OI to ensure more systematic access to their work e.g. on issues such as 
planning, standardization, quality control, financing, auctions and tendering processes or cost." 

https://www.linkedin.com/in/martine-kubler-mamlouk-98884496/?originalSubdomain=ae


GENERAL SECRETARY

Joseph Abi Nader 
Solar Energy Business Development Manager and Key Account
Manager 
TÜV Rheinland

"Following the motto “All for One and One for All” I see MESIA spearheading the interests of a data-driven solar energy association, evolving
into a regional hub and a first point of contact for investors, construction companies and manufacturers looking to set foot and exchange 
knowhow as well as services in the MENA market.

To do:
1. Provide a clear strategic direction and business plan including KPIs for the association.
2. Promote transparency within MESIA by sharing information, enabling a proactive engagement of its members in decision making.
3. Further improvements in MESIA’s website and tender platform allowing email notifications, following each member keywords/interests, 

when new tenders are published.
4. Create working groups and promote seminars/workshops/roundtables to discuss recent regulations, technology developments, project

challenges, risk mitigations, procurement, supply chain, quality assurance, O&M, etc.
5. Sign partnerships with leading organizations, companies, universities and summer schools to promote active funding into regional R&D, 

training, awareness spreading, etc.
6. Introduce programs and activities securing new funding agreements with existing and potential donors/funders."

https://www.linkedin.com/in/joseph-abi-nader/?originalSubdomain=ae


MARKETING & COMMUNICATION DIRECTOR

Clint Dempsey
Partner
EVERSHEDS SUTHERLAND

"I have been in the region for nearly seven years, and have been an active member of MESIA during this time. I have spoken at multiple MESIA events
across the region including those in UAE, Saudi Arabia, Pakistan, Iran and Egypt, and regularly attend seminars, briefings and conferences held by MESIA. 

I am extremely passionate about clean energy and would be delighted and proud to be elected a member of the MESIA board as the marketing and 
communications director. In this role, I would:

• seek to not only grow the MESIA membership but to do so smartly identifying gaps in our membership base and looking to fill these.

• focus on how we can better engage with and involve the finance community especially as our sector matures and more commercial banks become
engaged and in particular we move to secondary markets for both debt and equity.

• target a membership base which not only helps fund the important work that MESIA does but which operates as an effective and valuable networking 
tool to help members access opportunities

• ensure members are kept up to date with information on the latest tenders, opportunities and market trends.

• arrange thought leadership dinners, with a focus on particular growth markets and new technologies, with a view to discussing how members can take
advantage and create opportunities or, if required, change policy."

https://www.linkedin.com/in/clint-dempsey-b942bb18/?originalSubdomain=ae


MARKETING & COMMUNICATION DIRECTOR

Gurmeet Kaur
Partner
PINSENT MASONS

"MESIA has successfully built its reputation over 10 years to become the premier solar industry association in the region. It is important that MESIA 
continues as a strong and accountable association to foster links between the public and private sectors, promote new developments and engage with
relevant organisations to improve the solar industry. 

In my existing term as marketing director, I have actively promoted MESIA's profile in the region and developed relationships with media, government, 
other solar associations and the private sector. I have spoken at over 30 events, including trade missions to Saudi Arabia, Jordan and Egypt, WFES, 
MENA New Energy, SNEC (Shanghai), CSP Focus (Morocco), on Dubai Eye Radio, published numerous articles and worked on industry task force such
as for the rooftop solar program in Dubai. These have increased MESIA's profile significantly."

My priorities moving forward will be to organise new events requested by our members and foster deeper dialogue with key stakeholders. These would
include:
technical workshops on developing technology such as storage, AI and floating solar. 
a ME- China specific event to enable collaboration with Chinese suppliers (large, mid and smaller tier) 
trade mission to KSA, building on the success of our 2017 and 2018 missions, to enable dialogue on the new program, in particular the PIF bilateral deals
other markets of interest such as Lebanon and Iraq.

I look forward to receiving new ideas from members to improve our services. I am an enthusiast and hard working board member who is passionate about 
the solar industry and would be privileged to continue with the board to complete the above initiatives and serve you for another term."

https://www.linkedin.com/in/gurmeetkaureversheds/?originalSubdomain=ae


LEGAL DIRECTOR

"The pipeline of projects (utility scale, solar leasing or otherwise) anticipated to be executed in the region over the coming years has caused
palpable excitement in the solar sector. With over 120 members from all segments of the value chain, MESIA is uniquely situated to 
connect, support, learn from and disseminate the latest market information to its members as they undertake and execute these projects. 
This is an amazing opportunity for MESIA to build on its already stellar reputation for excellence in the sector and deliver even greater value 
to its members.

In the words of Dr. Seuss: “It is not about what it is, it’s about what it can become.” 

If elected as Legal Director, my role would be to support and protect MESIA as it finds new and exciting ways to serve its membership. I 
look forward to the opportunity to help contribute to towards MESIA’s future! "

Laura Capelin
Senior Counsel, Renewable Energy
BRACEWELL LLP

https://www.linkedin.com/in/laura-capelin-66854920/?originalSubdomain=ae


LEGAL DIRECTOR

Carina Onzer
Senior Associate, Clean Energy
DENTONS

"Projects lawyer with over 10 years in the Middle East offering extensive experience in legal matters, know-how and legal strategy. Adept at 
transforming complex legal topics into plain engaging content helping members to gain a competitive edge and increase business opportunities. 

My focus would be on identifying information needs, providing recommendations on regulatory matters and implementing information exchanges 
between members that solve real problems and enhance members' collaboration efforts. 

Priorities for MESIA:

• Strengthening trade missions within the wider Middle East and North Africa thereby offering members greater opportunities for business 
development.

• Expanding the breadth of the membership base to include greater banking representation and encouraging project financing information 
exchange.

• Shaping direction of solar industry through collaborative effort by way of events, thought pieces and regulatory government submissions so
regulations are fit for purpose. 

• Extending commercially focused information know-how data base to members that is relevant, practical and commercially focused. " 



INTERNATIONAL DEVELOPMENT  DIRECTOR

Vikas Bansal
Head - International Business Development, Solar
STERLING & WILSON

"I foresee MESIA to play a key role in the expansion of solar power in MENA region by strengthening local solar industry, sharing advice
and inputs to policy-makers and engaging itself in creating awareness among various stakeholders. 

As International Development Director, I will leverage my rich global experience and connections in more than 40 countries to take MESIA 
forward, striving to establish it as a thought leader and voice for MENA in global solar sector.

With market size of more than 5 GW and most competitive tariffs, MENA is playing a key role in growth of solar energy globally. I will focus 
to position MESIA as a leading association, advising various stakeholders globally and emerging to be one of the trusted partners to both
public and private entities.

Most of the countries in MENA, need to tap into funding from DFIs to expand their solar programs while ensuring localization to create more 
jobs and expansion of manufacturing capabilities. I shall ensure MESIA to play a leading role in facilitating such engagement by bringing
international organization onboard inviting best practises and experience in implementing such policies elsewhere in the world, with
important stakeholders in MENA region. " 

https://www.linkedin.com/in/vikasbansal7/?originalSubdomain=ae


INTERNATIONAL DEVELOPMENT  DIRECTOR

Omar Sadder
Regional Development Manager
YELLOW DOOR ENERGY

"During the next 2 years, my objective will be to augment the current platform for all stakeholders to have the resources they need
to achieve their goals. MESIA has historically done an excellent job connecting stakeholders and bringing in thought leaders to 
contribute. 

My intention is to create a more effective approach and bring experts to the table to unlock the Middle East solar challenges. I will
begin by first meeting with all the current MESIA members to understand where more can be done to enhance the eco-system. 
With this, we can begin benchmarking other ecosystems globally to understand what worked well for them and why. 

This will allow us to then approach international organizations with our challenges and work together with them to identify solutions. 
I believe my global experience as well as my experience across the value chain will prove invaluable for this mission."

https://www.linkedin.com/in/omarsadder/?originalSubdomain=ae


INTERNATIONAL DEVELOPMENT  DIRECTOR

Manish Singhal
Head – International Business Unit 
MAHINDRA SUSTEN

"In my role of International Development Director, I will focus on below agenda during my tenure:

1.Creating a Trustworthy Policy Think Tank within MESIA (constituting industry experts from across countries) which can help Government
officials draft industry friendly policies to foster growth of Renewables

2.Expanding MESIA beyond Middle East and bring it to the league of IRENA with deeper international co-operation

3.To come out with draft Paper on how to make Solar more Affordable and reach every home– Capturing Optimized Specs based on climatic
conditions in MENA region

4.Work closely with Storage Technology companies, IPPs, EPCs and Government towards faster adoption of hybrid solutions (Solar PV + 
Battery) to achieve affordable & dispatchable renewable power."

https://www.linkedin.com/in/manish-singhal-571a3b11/?originalSubdomain=in

